Fall 2008

Real Estate Transactions
Course Number:  LAW-605

Class Number:  03234

Course Description:
Real Estate Transactions focuses on the role of the attorney in transactions involving the buying, selling, financing, and leasing of real estate.  The course is designed to give students an understanding of what transactional lawyers do and what role lawyers play in structuring and closing real estate deals.  

The traditional case-study method in law school often does not focus on the goals and obstacles facing the parties in business transactions.  Students in this course will gain an understanding of the practical tasks facing transactional lawyers, and will be exposed to the lawyer’s role in solving problems so that a deal can be consummated.  The course will include an analysis of tough issues and obstacles actually encountered by the Professor in his practice, and provide examples of how parties may attempt to resolve impasses in real estate transactions.  Students will also be exposed to skills that transactional lawyers must use to be effective, including advanced drafting techniques for use in transactional documents, negotiation skills, and how to advise clients in making business decisions.  

The course will include an in-class final exam that will be a combination of multiple choice and a longer essay.  Students may use PCs on the written portions of the final exam.  The final exam will represent approximately 90% of the students’ final grade, with the remainder consisting of short problems and exercises prepared outside of class. Students need not have taken any prerequisite classes before taking this course, but an interest or background in business or real estate may prove to be helpful.  

Additional Information:
· Unit Value:  3 

· Grading Option:  CR/D/F grading is not available 

· Exam:  
